
Help Your Sales Team Break Barriers to meet with VPs: use 3 Simple 

Strategies 

It’s frustrating, isn’t it? As a sales manager, you know VPs have busy schedules and it is difficult 

to secure sales appointments with them to sell high price products or services. Imagine you 

employ same strategies used by all-star sales teams at IBM and NCR to set appointments with 

VPs…  

In our latest white paper, “3 strategies for getting sales appointments with VPs”, you’ll learn 

three field-tested strategies for setting more appointments with top level executives. You will 

also get two template emails that your sales team can tailor for their own use in reaching VPs 

immediately. 

Click Here to download your free 9 page white paper.      
 


